
Sovereign
Finance win 23
new accounts

The brief
• Create a customer acquisition

campaign for Sovereign Finance,
providers of finance packages 
for resellers of high value
technical equipment

• Target key prospects and achieve
a big rise in the number of 
sales meetings

The solution
Sovereign Finance products help their customers
achieve greater financial returns: this insight led 
to the core strapline – ‘Business finance that works
harder for you’ – and an attention-grabbing 
‘busy bee’ visual approach.

A targeted DM campaign including branded jars of
honey was followed by intensive telemarketing, 
plus use of the specialist press and email in order to
generate greater awareness of Sovereign, its products

and its services – and to win a sizeable increase in the
number of meetings attended by the sales force. 

The result
• A 15% success rate in meetings secured versus mailings

• 75 high quality meetings, 23 new accounts, 
and revenue of more than £1.5 million over the
following two years

• A return on investment of £48.51 for every 
pound spent
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What the client said:

“Madhouse brought focus
and clarity to our team,
delivering a very successful
campaign with many new
valued customers. It was
well thought out and well
delivered!”
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